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THE TRAP THATISN'T

Your Low Rate Feels Like a Golden
Handcuff

— But the Math Often Tells a Different
Story.

You refinanced in 2020 or 2021. You locked in 3.1%, maybe 2.8%, and it felt like winning the lottery.
Now the kids’ old bedrooms collect dust, you're heating and cooling square footage you don't use, and
trading that rate for something in the sevens feels like giving the prize back.

That instinct makes sense. But it compares one number — your rate — against one number —
today’s rate. That's not the full picture.

“The full picture has four variables. Run all four together, and downsizing often makes more
sense than staying put — sometimes dramatically more.”

THE FOUR VARIABLES THAT DECIDE IT

| 2

Current Home Value Remaining Balance

What your home realistically sells for in The payoff amount left on your existing
today’s Rio Rancho market. mortgage.

3 4

The Equity Between Them Target Home Price

The cash you walk away with — your single What the right-sized home you actually want
most underused asset. costs.
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RUN THE NUMBERS - SCENARIO A

Scenario A — Sell $800,000 R Buy $500’000 Bought 2019 for $520,000 - +54% appreciation

PAYMENT COMPARISON

Sale proceeds $800,000
Remaining mortgage balance -$280,000
i 60 _
Closing costs on sale (~6%) $48,000 $1 ’ 180
Equity in hand after sale ~$472,000
New home purchase price $500,000
Equity applied as down payment -$472,000
New loan needed ~$28,000
Current payment on $280,000 at 3.0% $1,180/mo
New payment on $28,000 at 7% $186/mo $186
Monthly payment change 1 $994/mo -

STAY PUT DOWNSIZE

THE RATE MORE THAN DOUBLED.

Payment dropped $994/mo

$11,930 saved per year

Why this works — Scenario A:
Larger home, significant equity — near-cash purchase of next home
54% appreciation since 2019 built $472,000 in equity. That equity reduces the new loan to $28,000 — a $994/mo lower payment

lllustrative scenario based on SWMLS market conditions. James runs your actual numbers — see worksheet page 15.
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RUN THE NUMBERS - SCENARIO B

Scenario B — Sell $600,000 - Buy $450’000 Bought 2018 for $380,000 - +58% appreciation

PAYMENT COMPARISON

Sale proceeds $600,000

Remaining mortgage balance —-$200,000

Closing costs on sale (~6%) -$36,000 $832

Equity in hand after sale ~$364,000

New home purchase price $450,000 $572
Equity applied as down payment -$364,000

New loan needed ~$86,000

Current payment on $200,000 at 2.9% $832/mo

New payment on $86,000 at 7% $572/mo

Monthly payment change I $260/mo

STAY PUT DOWNSIZE

THE RATE MORE THAN DOUBLED.

Payment dropped $260/mo

$3,124 saved per year

Why this works — Scenario B:
Mid-range seller, strong equity, modest new loan
58% appreciation since 2018 built $364,000 in equity. That equity reduces the new loan to $86,000 — a $260/mo lower payment

lllustrative scenario based on SWMLS market conditions. James runs your actual numbers — see worksheet page 15.

The Rate Trap Escape Plan 04



RUN THE NUMBERS - SCENARIO C

Scenario C — Sell $500,000 R Buy $375’000 Bought 2019 for $320,000 - +56% appreciation

PAYMENT COMPARISON

Sale proceeds $500,000

Remaining mortgage balance -$180,000

Closing costs on sale (~6%) -$30,000 778

Equity in hand after sale ~$290,000 $

New home purchase price $375,000 $566
Equity applied as down payment -$290,000

New loan needed ~$85,000

Current payment on $180,000 at 3.2% $778/mo

New payment on $85,000 at 7% $566/mo

Monthly payment change I $213/mo

STAY PUT DOWNSIZE

THE RATE MORE THAN DOUBLED.

Payment dropped $213/mo

$2,555 saved per year

Why this works — Scenario C:
Typical Rio Rancho appreciator, right-sizing efficiently
56% appreciation since 2019 built $290,000 in equity. That equity reduces the new loan to $85,000 — a $213/mo lower payment

lllustrative scenario based on SWMLS market conditions. James runs your actual numbers — see worksheet page 15.
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RUN THE NUMBERS - SCENARIO D

Scenario D — Sell $450’000 R Buy $320’000 Bought 2020 for $310,000 - +45% appreciation

PAYMENT COMPARISON

Sale proceeds $450,000

Remaining mortgage balance -$210,000

Closing costs on sale (~6%) -$27,000 $897

Equity in hand after sale ~$213,000

New home purchase price $320,000 $712
Equity applied as down payment -$213,000

New loan needed ~$107,000

Current payment on $210,000 at 3.1% $897/mo

New payment on $107,000 at 7% $712/mo

Monthly payment change I $185/mo

Saves $185/mo
$2,218 per year

ALL FOUR SCENARIOS - THE PATTERN HOLDS

Scenario Sell Price Buy Price Old Loan New Loan Old Payment New Payment
Scenario A $800,000 $500,000 $280,000 $28,000 $1,180/mo $186/mo
Scenario B $600,000 $450,000 $200,000 $86,000 $832/mo $572/mo
Scenario C $500,000 $375,000 $180,000 $85,000 $778/mo $566/mo
Scenario D $450,000 $320,000 $210,000 $107,000 $897/mo $712/mo

Every scenario shows a lower monthly payment — despite rates more than doubling. The mechanism is
identical across all four: Rio Rancho appreciation since 2018—-2020 built equity that now pays down the new loan
to a fraction of the original balance. The rate went up. The payment went down.
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WHAT THE RATE COMPARISON SKIPS

Three Variables Most People Never
Count

A rate-to-rate comparison only tells part of the story. Here’s what it leaves on the table — every dollar of
it real, recurring, and invisible on a mortgage quote.

The Equity Offset

When equity pays down your new
balance, you're not comparing 3%
on $260K to 7% on $380K. You're
comparing it to 7% on whatever's

Carrying-Cost Savings

Taxes, insurance, utilities and
maintenance all scale with square
footage. Rio Rancho owners
routinely save $400-$800 a

The Cost of Waiting

Waiting for rates to drop has a
price: every month you carry a
larger home you don't use. If rates
fall later, you refinance a smaller

left — often $100K-$150K. A
completely different payment.

month right-sizing — money that loan. You can't refund the months

never appears in a rate you overpaid.

comparison.

THE HIDDEN MONTHLY DRAIN

What “too much house” quietly costs

$400_800 Taxes Insuranc Utilities  Upkeep

Scale with @ Bigger hom« Heating & ¢ Roof, yard, systems
PER MONTH, ON TOP OF MORTGAGE value & size bigger prem unused roor — all larger

At $600/month, that's $7,200 every year — roughly the entire annual interest on the $107K downsized loan.
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THE EQUITY ADVANTAGE

Your Big Home May Fund Your Smaller
Mortgage Better Than You Think.

Here’s what most homeowners don't fully grasp: when you sell and buy smaller, your equity doesn’t
disappear. It converts directly into a down payment that shrinks your new loan — and often your
monthly payment too, despite a higher rate.

HOW EQUITY DOES THE HEAVY LIFTING

YOU SELL

$213K

equity in hand

Equity Becomes Your
Down Payment

A $213K equity position on a
$320K home means a new loan
near $107K — not $320K. The
size of your down payment, not
the rate, drives the payment.

APPLIED AS

Down

Payment

on a $320K home

Less Debt, Less Risk

A smaller mortgage means lower
payments, less exposure to
market shifts, and a faster path to
owning outright. Your equity
keeps working after the move.

$150K-250K

YOU BORROW ONLY

$107K

~$712/mo at 7%

Refinance Later, Benefit Now

Lock a smaller loan today at 7%,
and when rates fall you refinance
a far smaller balance. You
capture the equity advantage now
and the rate advantage later.

Rio Rancho homeowners in this equity range find that downsizing lowers their monthly payment — even at today’s

The Rate Trap Escape Plan
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THE RATE MYTH

“I'll Wait for Rates to Drop” —
The Math Behind That Decision

Waiting is a legitimate strategy. But it has a real cost that most people never calculate. Here’s what the
math actually says about waiting vs. moving now.

30-YEAR MORTGAGE RATE HISTORY

10.1%

40-yr high
7.9% e 7.8%
~7%
5.9%
4.7%
3.9% 37%
2.8%
1990 1995 2000 2005 2010 2015 2019 2021 2023 2026

THE COST OF WAITING — BREAKEVEN ANALYSIS

Assumes current home carries $600/mo in excess costs vs. a right-sized home. New loan at $107K. Refinance savings if rates
drop to 5.5%.

Wait Period Carrying Cost Paid Savings After Refinance Net Cost of Waiting Verdict

6 months $3,600 ~$1,800/yr -$1,800 net Break even: 2 yrs
12 months $7,200 ~$1,800/yr -$5,400 net Break even: 5 yrs
24 months $14,400 ~$1,800/yr -$10,800 net Likely a loss
36 months $21,600 ~$1,800/yr -$16,200 net Clear loss

The key insight: Rates would need to drop significantly AND stay low long enough for the refinance savings to
offset what you spent carrying the larger home while waiting. For most Rio Rancho homeowners, that math
doesn’t work out.
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SWMLS DATA - 180 DAYS - ALLRIO RANCHO AREAS

Rio Rancho by the Numbers — Direct
From MLS

WHY 180 DAYS IS THE RIGHT WINDOW

These 969 sales aren’'t a sample — they’re the same 180-day window licensed appraisers use to

establish current market value under Fannie Mae guidelines. This is what your home is actually worth to a lender
today. Not Zillow. Not last year. The official appraisal standard.

MEDIAN SALE MEDIAN DAYS MEDIAN SP/LP PRICE PER SQ MONTHS
PRICE ON MARKET RATIO FT INVENTORY

$372,000 | 26 days 100% $213/sqft 2.6 mo

All Rio Rancho, 180 days Closed sales Sellers getting full ask Closed sales Current market

MARKET ACTIVITY SNAPSHOT

969 426 280 162/mo

Closed Sales Active Listings Pending Sales Absorption Rate

Past 180 days Currently available Under contract now Homes selling per month

MEDIAN PRICEBY BEDROOM COUNT

2BR 3BR 4BR 5BR
$260,000 $350,000 $445,000 $524,498
n=85 sales n=516 sales n=310 sales n=50 sales
Median DOM: 11 days Median DOM: 24 days Median DOM: 33 days Median DOM: 46 days

SALES VOLUME BY PRICE BAND

Price Range Closed Sales % of Market Median DOM Market Note
Under $300K 175 18% 17 days Entry-level, fast-moving
$300K—$400K 405 42% 21 days Sweet spot, most active
$400K—$500K 208 21% 34 days Move-up, slower
$500K-$700K 149 15% 44 days Premium, patient sellers

$700K+ 32 3% 52 days Luxury, limited pool
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MARKET DATABY MLS AREA -CLOSED SALES

Rio Rancho Area-by-Area Breakdown

Rio Rancho is divided into 8 MLS areas with distinct price profiles and market velocities. James works
all of these areas daily and knows which pockets are moving fastest.

140 — Rio Rancho South 141 — Rio Rancho Southwest

32 days 140 17 days 7
Median sale price Median DOM Closed Median sale price Median DOM Closed
Key areas: Cabezon, Los Diamantes, Vista Montebella Key areas: Cedar Hills, Rio Rancho Estates

151 — Rio Rancho Mid-North

150 — Rio Rancho Mid

19 days 254 41 days 214
Median sale price Median DOM  Closed Median sale price Median DOM  Closed
Key areas: Loma Colorado, Corrales Heights, High Resort Key areas: Scottish Isle, Stonegate, Broadmoor Heights

160 — Rio Rancho North

152 — Rio Rancho Mid-West

25 days 47 33days 172
Median sale price Median DOM Closed Median sale price Median DOM Closed
Key areas: Rainbow Canyon, Camino Crossing Key areas: Enchanted Hills, Mariposa, Lomas Encantadas

161 — Rio Rancho Central

15 days 133

Median sale price Median DOM Closed

Key areas: Northern Meadows, North Hills, Sierra Norte

Area 162 (Rio Rancho Northwest) excluded — only 2 closed sales in 180 days, insufficient for reliable statistics.

What This Data Tells Sellers
With 2.6 months of inventory, Rio Rancho remains firmly a seller's market (under 4 months = seller’s).

Median SP/LP of 100% means sellers are getting their asking price. Pricing right matters.
162 homes per month are selling. Your home, priced correctly, should not sit.
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WHAT'S COMING - THE FORWARD VIEW

Rio Rancho in 2030 — What Buyers Are
Already Pricing In

The factors that drive home values over the next decade are already in motion. Here’s what makes Rio
Rancho structurally different — and why the fundamentals argue for selling into this market rather than

waiting it out.

THE SEMICONDUCTOR
STORY

U.S. CHIPS Act money is flowing — a

Intel's Rio Rancho campus —
already the U.S. hub for Foveros
advanced packaging — is
positioned as a primary CHIPS Act
beneficiary. Anchored employers
attract the supplier ecosystem
around them, employing tens of
thousands of additional workers
who need housing.

1.75%

ANNUAL POPULATION GROWTH

At this rate Rio Rancho adds 2,000+
residents per year — each a potential
buyer for the home you're selling.

The Rate Trap Escape Plan

INFRASTRUCTURE
INVESTMENT

A city still building toward its grid.

25 acres of new retail and
entertainment is under development
near the Events Center. Rio
Rancho’s 103 miz city footprint is
still filling in, and areas that were
‘outer suburbs’ in 2015 are
becoming walkable neighborhoods
with real amenity density.

$89,596

MEDIAN HOUSEHOLD INCOME

Buyers are high-wage earners from
Intel, healthcare, and tech. Pre-qualified
and active.

QUALITY OF LIFE
PULL

The amenity gap is closing — fast.

The ECHL announced the New
Mexico Goatheads — a
professional hockey franchise —
beginning play at the Rio Rancho
Events Center in 2026-27.
Combined with NM's $382M federal
broadband build-out, Rio Rancho is
increasingly a destination, not a
bedroom community.

BELOW NATIONAL COST OF LIVING

Relocators from Phoenix, Denver, and
California consistently report sticker
shock at Rio Rancho’s affordability.
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REAL SCENARIOS - ANONYMIZED

Two Rio Rancho Sellers — Different Price
Points,
Same Outcome

Composite scenarios based on real transaction types James closes regularly. Names and identifying details
omitted. Numbers reflect actual SWMLS market conditions.

The Vista Entrada Seller The Loma Colorado Seller

Rio Rancho North (Area 160)
Bought 2019: $520K - Balance: $280K @ 3.0%

Rio Rancho Mid (Area 150)
Bought 2018: $380K - Balance: $200K @ 2.9%

4BR, 3,100 sq ft. Kids moved out. Paying to heat rooms they 3BR, 2,400 sq ft. Ready to right-size. Worried about giving
don’t use. Maintenance on a large lot. Objection: “No way up a sub-3% rate. Objection: “I'll wait until rates come down.”

7% makes sense.”
BEFORE AFTER
BEFORE IFTIER Mortgage payment $832/mo New mortgage ($86K @$B72/mo

Mortgage payment ~ $1,180/mo  New mortgage ($28K @$186/mo Property taxes $330/mo  Property taxes $230/mo
Property taxes $480/mo  Property taxes $280/mo Insurance $155/mo  Insurance $105/mo
Insurance $200/mo  Insurance $115/mo Utilities (2,400 sq ft ~ $240/mo  Utilities (1,700 sq ft  $165/mo
Utilities (3,100 sq ft $310/mo Utilities (1,900 sq ft $175/mo Maintenance $320/mo Maintenance $190/mo
Maintenance $420/mo  Maintenance $210/mo TOTAL MONTHLY $1,877/mo  TOTAL MONTHLY $1,262/mo

TOTAL MONTHLY  $2,590/mo TOTAL MONTHLY $966/mo

Saves $615/mo
Saves $1,624/mo

$7,380/yr - Closed in 44 days

$19,488/yr - Closed in 31 days

”

“The carrying costs were the number nobody had shown us.

“We thought we were trapped. The math said otherwise.”

The number nobody shows you:
Both sellers were comparing mortgage rates — not total monthly cost of ownership. Once James ran
the full picture (taxes, insurance, utilities, maintenance), the decision wasn't close in either case.
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FREQUENTLY ASKED

The 5 Questions James Hears Most —
Answered Directly

Q1. Won't a higher rate cost me more in the long run?

Only if you're borrowing the same amount. You're not. Your equity pays down the new loan balance
significantly. A 7% rate on $107K costs far less than a 3% rate on $260K over any time horizon. Run the actual
numbers, not the rate comparison.

Q2. What if rates drop next year and | could refinance then?

That's a real strategy with a real cost. Every month you stay in a larger home, you pay carrying costs that don’t
come back. When you eventually refinance the smaller loan, you’re refinancing a fraction of what you'd
refinance if you'd moved earlier. See the breakeven table on page 6.

Q3. What if my home isn’t worth what I think?

That's exactly why James starts with a real CMA — not Zillow. In Rio Rancho, automated estimates can be off
by $30K—-$70K. The SWMLS data shows a median of $372,000 across 969 sales in the past 180 days, but your
specific home’s value depends on area, condition, and bedroom count. James pulls real comps before you
decide anything.

Q4. 1 don’'t want to pay commission to sell.

Selling costs are already factored into the equity calculation — the worksheet uses ~6% total closing costs.
James'’s fee is negotiated directly and comes from the proceeds, not out of pocket. The net equity number is
what you actually walk away with after everything.

Q5. What if | can’t find the right smaller home?

This is the most legitimate concern — and the reason James starts with a search before you list. Rio Rancho
currently has 426 active listings and 280 homes under contract. If the right inventory isn’t there in your target
community, he’ll tell you that before you commit to anything.
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YOUR TURN

The 4-Variable Worksheet

Fill in what you know. Bring it to a conversation with James and he’ll complete the rest with real comps
and current numbers.

What could your current home sell for? $
A realistic estimate — James will refine it with comps.

What's your remaining mortgage balance? $
Your current payoff amount.

Estimated equity (line 1 —line 2 — ~6%) $
Your cash in hand after selling costs.

Target price of your next home? $
The right-sized home you actually want.

Your estimated new loan $
Line 4 - line 3 = what you’'d actually borrow

MONTHLY PAYMENT REFERENCE - 7% FIXED 30-YEAR

$28,000 loan $186/mo $50,000 loan $333/mo $75,000 loan $499/mo $85,000 loan $566/mo
$86,000 loan $572/mo $100,000 loan  $665/mo $107,000 loan  $712/mo $150,000 loan  $998/mo

$200,000 loan $1,331/mo $250,000 loan $1,663/mo $300,000 loan $1,996/mo $350,000 loan $2,329/mo

Ready for your actual numbers?

Text “DOWNSIZE” to (505) 803-8903 - james@jamesshive.com - jamesshive.com
James responds personally within 24 hours. Free. No obligation.
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SOURCES & METHODOLOGY

Where These Numbers Come From

Every statistic in this guide is sourced from publicly available data, James Shive’s direct SWMLS
access, or verified third-party research. SWMLS data is current as of June 2026.

SWMLS MARKET DATA - PRIMARY SOURCE

969 closed sales, 180 days, all Rio Rancho
MLS areas (140/141/150/151/152/160/161/162)
Southwest Multiple Listing Service (SWMLS), accessed via |

Median sale price, DOM, SP/LP ratio, price
per sq ft, by-area and by-bedroom breakdowns

SWMLS closed sale records, Rio Rancho NM, January—June 202

Active (426) and pending (280) listing
counts; absorption rate and months of
inventory

SWMLS, current as of June 4, 2026

MORTGAGE & RATE DATA

30-Year Fixed Rate History (1990-2026)
Freddie Mac Primary Mortgage Market Survey (PMMS), via Fed

Current ~7% mortgage rate
Freddie Mac PMMS, week ending May 2026

Historic low 2.65% (Jan 2021)
Federal Reserve Bank of St. Louis, FRED database

RIO RANCHO DEMOGRAPHICS & ECONOMICS

Population 116K, +31% since 2010; median age
39.5
U.S. Census Bureau, American Community Survey 2023 5-Year

Median household income $89,596
U.S. Census Bureau ACS 2023, Rio Rancho city NM

Cost of living =7% vs. national average
Council for Community and Economic Research (C2ER), 2025

Price-to-income ratio 4.1x (calculated: $364K
median + $89,596 median HHI)
James Shive calculation using Census ACS + Zillow Research

The Rate Trap Escape Plan

INTEL & ECONOMIC ANCHOR
Intel $17.68B NM investment; 3,000+ Rio

Rancho employees; $145K avg compensation
Intel Corporation 2024 Annual Report; NM Economic Developm

$1.2B annual economic impact on New Mexico
UNM Bureau of Business & Economic Research (BBER), 2024

CHIPS Act — Intel advanced packaging hub
context
U.S. Department of Commerce, CHIPS Program Office

RANKINGS & QUALITY OF LIFE
#1 Best Place to Live in NM; Top Place to

Retire — U.S. News 2026
U.S. News & World Report, 2026 Best Places to Live ranking

#2 Most Affordable City with High Salaries
(2024)
Motley Fool, 2024 Best Cities for Salary vs. Cost of Livin

New Mexico Goatheads ECHL franchise
announcement (May 2025)
ECHL Official Announcement, May 2025

$382M NM broadband build-out
NM Broadband Office, BEAD Program allocation 2025
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If the math doesn'’t
work in your favor,
James will tell you that too.

No obligation, no sales pitch. James pulls the current market data on
your home, runs the four-variable calculation, and gets back to you
with a real answer — personally, within 24 hours.

[1 Free — no cost, no commitment
[1  Personalized to your actual home and balance

[J James responds personally — not a call center

James Shive (505) 803-8903

Keller Williams Realty - Rio Rancho & Albuquerque james@jamesshive.com

jamesshive.com

© 2026 James Shive - Keller Williams Realty - License #67951 NM - Equal Housing Opportunity

Figures are illustrative. Your actual results depend on home value, payoff, closing costs, and the home you purchase.
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